
 

Pre-Sales Security Architect 
 
Level: Senior-Level 
Location: CT/New England/or NY Area 
Travel Requirements: Mostly local travel to 
customers.  Less than 20% national travel.   

Compensation: based on experience,  
Commission Plan, and potential to earn equity.   
 
 

 

About Foresite: 

Foresite is a global service provider delivering a range of managed security and consulting solutions 
designed to help our clients meet their information security and compliance objectives. In the face of 
increasingly persistent cyber-threats, Foresite’s solutions empower organizations with vigilance and 
expertise to proactively identify, respond to, and remediate cyber-attacks and breaches where they 
occur. Our team of industry veterans work as an extension of our clients’ staff providing peace of 
mind while securing their most important assets.  

About the position: 

As a key element of the sales team, the Pre-Sales Security Architect is responsible for complex 

information security solution development, sales strategy, project transition to account managers, 

delivering feedback to marketing, and regional leadership.  Successful candidates will be able to 

demonstrate an excellent understanding of the security industry and how to position the value of 

managed security services.  Key responsibilities include: 

Responsibilities: 

 Establish technical relationships with partners and customers 

 Deliver solution presentations to C-level executives 

 Assure quality and consistency of solutions as well as deliverables 

 Advise clients transitioning to cloud-based and managed security services 

 Serve as subject matter expert for commercial security platform capabilities 

 Engage partners in development of comprehensive security services offerings 

 Devise technical solutions for achieving compliance and governance objectives 

 Consult with and counsel CSOs/CISOs in selection of security solutions and services 

 Define and develop architectures for log management, SIEM integration and compliance 

 Develop proposals and work statements consistent with customer risk management objectives 

 

Qualifications: 

 Bachelors or equivalent work experience; preferred Bachelor’s degree in Computer Science 

 Minimum of 5 years’ hands-on experience within a pre-sales role aligned to a sales team within 

IT Security   

 Ability to demonstrate a detailed knowledge of security industry and managed security services 



 Excellent understanding of key security vendor technologies such as Palo Alto, Check Point, 

Cisco, Fortinet, (Others), CASB and SIEM solutions in general 

 Professional Security related accreditations such as CISP, CEH and associated vendor 

technology qualifications 

 A highly entrepreneurial spirit … a “make it happen” attitude and approach  

 Must possess a high degree of intelligence, competence, maturity, adaptability, resilience, 

integrity and initiative 

 Clear, logical and persuasive communication skills with an ability to work closely with 

executives and employees at all levels 

 Excellent attention to detail and genuine passion for Information Security 

Skills: 

 Professional demeanor and strong work ethic 

 Strong written communication skills 

 Strong verbal communication and collaboration skills including the ability to work with both 

technical and non-technical customers at all levels 

 Ability to apply critical thinking and logic to a wide range of intellectual and practical problems 

 Ability to maintain composure under pressure and work calmly during an emergency 

 Ability to manage multiple tasks and schedules 

 To be considered for this position, please email your resume in confidence to jobs@foresite.com.  
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